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What has been the contribution of UP
RERA in uplifting the Real Estate industry?

The work done by UP RERA during the pan-
demic can be divided into 4 categories. First,
UP RERA has done a commendable job in
bringing financial discipline among promot-
ers/developers, especially of housing projects,
which had been missing in pre-RERA days that
eventually led to stalled projects and delays in
the handover of flats to buyers. Second, with
the advent of UP RERA, buyer confidence has
been restored as buyers are aware about their
rights.

Third,work on many of the stalled projects in
Greater Noida has finally begun, giving a huge
relief to buyers. Fourth, many projects that
were financially weak, such as the ones where
the money of buyers was diverted to complete
some other project, had already gone to NCLT
and are now beginning to see some develop-
ment as some other promoter or co-promoter
will now be completing such financially weak
projects. I believe that if we continue to work in
the way we have done in the past few years of
our existence, the Real Estate industry will
surely start to grow in a certain direction that
will be beneficial to all its stakeholders.

What are your expectations from the

development authorities?
As per the last year’s judgement of Supreme

Court, the rate of interest is now capped at 8%

to be charged by Noida and Greater Noida au-
thorities on the outstanding dues of land
against the exorbitant 15 to 18%. However,
the authorities have filed a review application
regarding this decision. Once the review appli-
cation’s decision is announced, many of the
stalled projects will get a new lease of life,
while other projects might get their pending
OCs leading to the registry process opening up
soon for buyers. We expect the development
authorities to implement the top court’s deci-
sion at the earliest so that both buyers and de-
velopers can benefit from this decision.

How much of the inventory has been
sold during the pandemic?

Over 50,000 units have been completed in
the past 1 year and most of the inventory is in
the market today.Though there’s still a liquidity
crunch in the market today, however, there are
buyers who are willing to invest in good pro-
jects. So, this increased buyer confidence has
led to good sales volume for some promoters,
especially credible promoters. In the last quar-
ter, the sales volume picked up pace and we
believe that it will be even better in 2021.
Stalled projects will see revival, whereas on-
going projects/inventory will also float into the
market in 2021.

Improving buyer sentiment is the priority in 2021

“This year, our priority is to ensure
that all the pending compliance

issues with regard to our orders are
carried out by developers so that

buyer confidence is increases
further, leading to improved market
sentiment in the Real Estate sector.

We’re also in touch with
NAREDCO and CREDAI to resolve

the problems of developers at the
earliest,” says Balvinder Kumar,

Member, UP RERA
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ON THE landmark day of January 24, 2021, Ma-
harishi Organizations extend their heartiest con-
gratulations on Uttar Pradesh (UP) completing
61 years of its formation. The UP Government
has set remarkable milestones in the last couple
of years in creating a conducive ambience for all-
round development of the state. Working as a
catalyst, the state is creating opportunities of
growth and self-reliance with many dynamic
decisions and launching socially inclusive
programmes for millions of its people to meet
their aspirations for prosperity.

Uttar Pradesh Chief Minister Yogi
Adityanath’s commitment to revive the glory of the ancient traditions of
Vedic wisdom,Ayurveda,Yoga and so on and linking them with modern tech-
nology is laudable. Launch ofAyush Kavach app for providing tips to boost im-
munity and information about Ayurveda medicines during the COVID-19
pandemic or enhancing immunity in the air by constructing 175 herbal roads
in the state for a healthy environment, is aligned to His Holiness Maharishi
MaheshYogi Ji’s mission to “Create disease-free society”.We welcome the im-
petus given to popularise Ayurveda health supplements and medicines with
simplification of regulations for ‘Ease of Doing Business’.We are committed
to support the UP Government’s initiatives of social development.

IN ITS over thirty years of operations as
the largest producer of structural steel
tubes in the country APL Apollo Tubes Ltd
has created a remarkable brand presence,
managing to wrest 50 percent of the mar-
ket share. Its vast distribution network
across India includes a cavalcade of ware-
houses and branch offices in 24 cities to
support its business interests at home as
well as across a string of 30 countries
across the globe.

Under the stewardship of Mr. Sanjay
Gupta, Chairman,APL Apollo, the firm approached the business with a
complete fresh outlook. Earlier the main applications for round shaped
steel tubes included transportation of water, oil and gas and these tubes
were largely being produced by the big players in the market.

Be it instilling latest technology or optimum utilisation of resources, the
company never hesitates in investing more in R&D, which works as a
driving force behind its ever-growing ability to create new products,
adapt new applications, strengthen processes, develop new markets
and enhance existing market share. Innovation is the key toAPLApollo’s
dynamic growth and Gupta emphasises upon it as an inextricable part of
the company’s DNA.

Leveraging innovation and technology
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